K2 R7E « ~—2o 7 4 78w 1 | 2025
WEERLE 4 Sales and Marketing Theory 1 HA | RiHEA
r . PR R s e A N - " e 1 I
TR AR—Y BT R AT — A UEK 0| (W] 30 [HRAZER) 2 | e
2 FFA HEOREER| # | LR T
lﬂﬁ@ﬁ%]

AR = B i D SR RCIRIE 2 G O I HE O, ~— 7 T 4 v 7 O MR ORI & Sl o0 5,
lﬂE@%%]

2B DA, AR H T BROE /MEVRT T MEKEITVET,

[ZE R ]

A, EEO~—T T 4 v ZHREERE Ul = — AR CIR el 0O S5
B, AR—BEMEMOWRECHIEIZE D DM -« EEIILER~—T T 4 7 IR
C. BENOEBETORNEIREL, 2— LT LA T TRBEOMIGNH KD

L., ETED

ERHER 2 EITTEHTE S

[BEonrEsa]

=3

Ay

a=—gy, a— LA U T EBERLET,

YA LB B BRI o\ TR

IZTHE( - BiATY Do

BEPORFESCZHEBE e CITEIM LR LET, BERKD 4550 3L B LARWF LM 5 2 &k,
hEE=L—T Y v
=T w7 L~UL 5 L~ 4 L~UL 3 L2 ULl
FFAM BhTnd T 509 Ll 5
FErO~—rT 4 T s r
5 D - EEO~—rT 4 T EREDO~—rT 4 T
KEH £ s B Ui = KRR B Ui = KRR
A e 2 R A LRTE B HE A I NG 7L
Xi}g/?&%;@ﬁuu@ﬁfi;ﬁ 2 /BﬂLﬁﬁuu(Dﬁ&fﬁ AR— /BﬂLﬁﬁuu@ﬁ&/ﬁ
EHE ”ZEZV 7f4§ mg B % i - 8 m% B % i - 8
B IHREETARL . TERHE oy oy
i Pk 5 7%%%@%?%5 7%%%@%?%&“
B 6 ERETORN
EHE ZFEL, m—A T LA B b £ E TOWN P b £ E TOWN
C v 7 CIRFEE ORI ZEETE D EEAECE AL
%%
(R =]

ZEEE2ENT 2 5B ENICTHERT 5,

(25 &k

[k D FEAM 5 1% -
BAGFEMIC DWW T, RS LT VAR — M X 2RBER (TRH/BR/EMRRIIEMR &) 30%, RETOSMES/FHEK
(V== v FEfEE, +g’ﬂ¢6mﬁ%h&&)w%\mﬁ%Mm%&L BENI

TWET, ek, BRI Z 2T 2720101%, 2REDTE%I LOMEALEL Y 7,

Al AL Y ]

TR DKL - Bl Z AR LT

XAAIITFEE

L HEOWT RN E

oA




BE 4 W5t - ~—F T 4 TR 1 HEHE | 2025
WEERFD Sales and Marketing Theory 1 A BITHA
| H
g B¥ET—~ EREOHM BEAR FEAE=EHT LI AX L g E
A
5 |
N e LN RENRZHET D
MR LE A == der ok )
M ERS FENEIZONT ]
2| F I < Skill AT Skill & B %
e WAREERA D
2 (1577177 o 1A s s ] 2
' (HR5E) HEEOEWZ Hfifd 5
s APIZDOWNWT, FFEZIECE D
3 %f%?fiﬁ R~ —r T v | 1)ap )
IPONEEHRTE D
R E DD SRR TE D
4 mgeRucovc [EROREROR A go e aem g —cxammcs 2
R ORMIENE 2 i CX 5
: I 7SV 7 SUV RS TR
5 Injn:ﬁ':(Z/JI/‘T ifnn%'?aﬁﬁﬁn WA 1 9
fRoe B HEE W5E B HRE &= PR32
. L 1|5IEH SEI & BT X
6 |7EY % B gbiﬁ%iwéﬁ )
% % e T = \ :
> o A+ IR TAT Voot « i 74 7T mAITE D
WO EWZHfRETE 2
7 [ SeLEZIATE L iz onT DO T % BT X 5 2
WO & B CTE %
e aT T VMDD E k% BT X 5
8 [vwp VAT TIT o0 1{vmp WDDERE B TE S 2
< VMDD FEN & R T & 5
BEITOBWREIHMECTE D
9 |BERIZHONT BRI E B IZo>\T 2
BREEHRETE D
Ty VHOBERF PR TE D
10 R B2 Bh) 1| & DB T % VEOBTZ LK S 2
T A —m BT EAHKS
11 (R &2 Bh) /7 = b TV EFRRL TRICBLZ EHKD 1
0—VF LA T EBRT S
12|57 o laenriavr  [monrororaits FoOBKE BT 5 2
BERRE, VT A EBMTED
13[5 77 s le—nrrav s |lxnsEcon—n7Lq 0 2 nilEks 5
14|57 o le—nrrav s |lensEcon—n7 a0 2 nilks 5
1RV iKY BEORVIKY () 21725
15 [#R v iR Y T 4= Ry 2
2| - s o0—LF LA T TORE - EREZHED

P GIE - LT A b 2. X7 —=  AFEH, 3. Z DA

HORMl :S: & TH IS T&E7, A K< TEH, B: T&/z, C:

HLTERDPSTZ, D Fo7z TE o7z

ii#s %




	販売・マーケティング理論１

